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Pray
1. Pray before you go. Pray for the meeting and for the people you will meet with. Pray for God’s favor. Relax. Be calm and confident.
Be Honest
2. Always be absolutely truthful and honest about your product and what you communicate to the potential buyer. Do not even attempt to hide any cost or additional issues. Be upfront about everything from the beginning. Builds trust.

Surrender
3. Trust the entire situation and results to the Lord and His sovereignty and His will. Keep your hands open.
Relationship
4. Always be friendly and build a relationship with your client. Be a good listener and listen for needs, connections, future possibilities. Goal is to be helpful.
Product knowledge
5. Know your product very well and all of its benefits.
Product awareness
6. Be knowledgeable and aware and informed about your competitions product, cost, benefits. Be able to compare and contrast.
Build a bridge
7. Always leave the door open to come back in return. Build a bridge of relationship and trust so that you can call on them again. Even though you may not close the deal, keep the door wide open.
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Check out www.ViewTheStory.com and www.TwoWaystoLive.com
